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The Public Affairs Council is a non-profit, non-partisan, 

non-political organization committed to advancing 

the practice of public affairs. 

In the space of political action committees, we focus on:

Changes and trends in the area of campaign finance

Strategies for organizations to remain compliant and transparent

Best practices to educate about the PAC and fundraise for the PAC

Effective ways to use PACs to build relationships with candidates

ABOUT THE PUBLIC AFFAIRS COUNCIL
WHO WE ARE, WHAT WE DO
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ABOUT ME

Kristin Brackemyre

Manager, PAC and Advocacy 

Practice

Areas of Expertise:

Political Action Committees

Campaign Finance

Grassroots and Advocacy

Experience:

Consumer Technology Association

American Association of Orthopaedic Surgeons

National Association of Health Underwriters
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• Fundraising emails are a necessary evil

• You need fundraisers, but they need you, too!

• Invest personally in building relationships with 

the fundraisers

• Creating a strategy that works for your GR team

• Be a resource for navigating events and 

spending your PAC dollars wisely

TODAY’S AGENDA:
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Emails:

• Auto-direct fundraising emails into a separate Outlook folder

• Set specific times each week to review them

• Have a list of fundraisers and their clients handy

• Flag the events that look worthwhile, ignore the others

• Be upfront with fundraisers about your restrictions

Calls/Voicemails:

• Have a response ready

• Again, important to communicate with fundraisers about your ability to help

- “Until your PAC is a no, it’s a maybe”

• Rule of thumb: ignore emails, don’t ignore MOC calls or voicemails

MANAGING THE PROCESS: EMAILS AND CALLS



7© Duarte, Inc. 2014

Best Practices:

• Build relationships with fundraisers
 Be honest about your restrictions (not getting involved in open seats, can’t help this quarter, etc.)

 Be helpful where you can and they’ll likely return the favor—also be mindful of their time

 Coffee anyone? 

• Don’t be afraid to tell them no…diplomatically
 They will keep calling, emailing, etc. until they know not to

• Don’t be afraid to ask 
 They will work with you, be honest about how you can and would like to be supportive

Tip: 

Keep track of the events you support, which lobbyist attended, when & where you 

mailed the check.

WORKING WITH FUNDRAISERS
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Best Practices:

• Help your team manage the process
 Develop a system that assists your lobbying team

 Curate high-priority invitations and flag them for your team (weekly round-up email, bi-weekly 

disbursement meetings) 

 Provide updated budget information 

• Study your team and take note! 
 Learn to anticipate the preferences of members of your team

 Follow up with your team after events or trips

 Communicate with the fundraisers

CREATING A STRATEGY FOR YOUR TEAM
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CREATING A STRATEGY FOR YOUR TEAM
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THANK YOU!

KRISTIN BRACKEMYRE
KBRACKEMYRE@PAC.ORG

202.787.5969

mailto:kbrackemyre@pac.org

